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Living and Investing in the D: Mortgages

Cynthia and Kenneth Reaves
Boston-Edison

Not many people can say that they live in a
house once owned by a music icon.

Attorney Cynthia Reaves and her brother Ken-
neth live in what’s been dubbed the “Berry Gordy
mansion” in the Boston-Edison neighborhood.
Reaves bought the home from the Motown Records
founder in 2002 after it
had been vacant for five
years after the home’s
caretaker died. Reaves, a
native Detroiter, came
back to the city three
years ago after living in
Washington.

“It was important for
me personally and professionally to live in De-
troit and look for a home in the city,” said
Reaves. She said professionals have an obligation
to invest in the city.

The Italian Renaissance home was built by
lumber baron Nels Michelson in 1917. The prop-
erty sits on 2 acres, and Reaves estimates that the
nine-bedroom home is between 10,000 and 15,000
square feet.

An athletic building and a five-car garage both
have underground tunnels connecting to the home.

— Bowdeya Tweh

CARRIE HALL

Financing perks

Programs target city buyers

BY MARTI BENEDETTI
SPECIAL TO CRAIN’S DETROIT BUSINESS

acqueline Green was delighted by
j the reduced mortgage rate and low-

er tax rate offered to her when she
bought a new house in Detroit’s East
Village neighborhood.

Green, 44, and her children, 16 and
22, were renting a townhouse near
Wayne State University when her real es-
tate agent told her about a new, 1,800-
square-foot house. “It’s more than we
expected to buy,” she said of the
$187,500 house, adding that the 5.6 per-
cent mortgage interest rate from Na-
tional City Bank was a plus.

Green is one of many buyers who
have received various financial incen-
tives for purchasing a house, condo or
loft in certain sectors of the city
through banks and a state program.

National City is one of the leaders in
fiscally rewarding people for buying in
the city. Roz Gietzen, assistant vice
president at National City in Detroit,
said the bank’s Home Affordable Mort-
gage Program, which originated in 1999,
offers low-rate mortgages for buyers in
markets that require urban renewal and
development. National City has
processed $33 million in such loans in
Detroit since the start of the program.
(See box, Page 14).

“These are only available for new
construction or renovation,” she said.
“Our bank is the equity investor in the
development.”

According to the Southeast Michigan
Council of Governments, Detroit has is-
sued building permits for 6,049 new
residential units since 1996, including

See Financing, Page 14
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